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Production and the international arms market have undergone significant changes since the 

end of the Cold War, as demonstrated by the decrease in defence globally spending since the fall 

of the Berlin Wall. Between 1989 and 1996, the allocations for the strategic sector have decreased 

by about one third in real terms, while the new nature of the conflicts has pushed the States to 

move away from the great traditional arsenals to privilege more innovative systems of armaments1. 

For this reason, as many as twenty-four of the 100 largest companies in the world that were 

involved in the defence sector in 1990, eight years later had abandoned the production of arms2. 

According to a recent study, published by two researchers from the Bilkent University of 

Ankara and the Nanyang Technology University of Singapore, this transformation has produced an 

increasing level of cooperation between defence industries that have adopted co-production 

agreements, partnerships, mergers, acquisitions and joint venture. In order to respond to the 

increase in production costs and to the search for increasingly sophisticated weapons3. 

The painstaking research carried out by the two scholars to investigate the effects of the 

post-Cold War transformation on international politics and the realities that dominate the defence 

industry point two conclusions. The level of integration has not reached the standards expected in 

Europe, and other countries continue to focus on autarchy in arms production despite financial 

sanctions4. 

This change has created a debate among experts in the field, some of whom believe that it 

would have been favoured by the impact of globalization on defence production. An impact that 

would have led to the adoption of a defence industry policy oriented towards privatization, export 

and market liberalization. Those who instead refute the effects of globalization argue rightly that 

the level of integration and cooperation is different in all regions. 

What emerges with certainty in recent years is that we are witnessing a growth trend in 

military spending in the world, as has not happened since the Cold War. The authoritative 

Stockholm International Institute for Peace Research (SIPRI) confirmed this, when in its annual 

report calculated that in 2018 were spent 1.822 billion dollars on defence5. A figure that certifies an 

increase of 2.6 per cent compared to the previous year6.  

While the new Deloitte report on the performance of the Aerospace and Defence industry in 

2019 motivates the significant increase in military spending relative to the intensification of 

geopolitical tensions, which induced most of the countries concerned to strengthen their military 

sector7. 

A tangible growth, that according to the analysts of the preeminent world provider of 

Risk Advisory services, is largely justified by the evolution of global threats that have spread from 

the traditional terrestrial theatre and the maritime disputes to the hybrid war, piracy, outpost-

building, urban uprising, lone wolf attacks against civilian targets, and cyber-attacks8. A scenario 

that according to Deloitte will lead to an increase in security threats around the world and 

consequently, over the next few years, defence spending will also continue to rise9. 

                                                           
1  www.pwc.pl/en/publikacje/defence_industry_ads.pdf 
2  Ibidem 
3  https://doi.org/10.1080/01495933.2018.1497318 
4  Ibidem 
5  www.sipri.org/sites/default/files/2019-04/fs_1904_milex_2018_0.pdf 
6  Ibidem 
7  www2.deloitte.com/content/dam/Deloitte/us/Documents/manufacturing/us-mfg-2019-global-a-and-d-sector-

outlook.pdf 

8  www2.deloitte.com/tr/en/pages/manufacturing/articles/2018-global-a-and-d-outlook.html 
9  Ibidem  
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Meanwhile, companies in the sector continue to increase their market share, as confirmed by 

2018 SIPRI ranking, which examines the sales recorded in the defence sector by the top one 

hundred producers in the world10. Sales in 2017 reached 398.2 billion dollars, up 2.5 per cent on 

2016, registering the plus sign for the third consecutive year, which is in contrast to the declining 

trend started after 201011. 

Among the top one hundred suppliers of armaments, 66 are American or Western Europe, 

and occupy a market share of 81 per cent. Among the top ten classified, which alone have 

recorded 198.2 billion dollars in sales in 2017, four US and five Europeans corporations take up 

the first nine places, and for the first time a Russian company – Almaz-Antey – occupies the tenth 

position12. 

To find in the SIPRI ranking the first company not based in the United States, Russia or 

Western Europe, it is necessary to go down to the 24th position occupied from Mitsubishi, with 3.6 

billion dollars of weapons sales. Behind the Japanese company, in 28th place there is the Israeli 

Elbit Systems, which registered a 2.8 per cent drop; followed by the Swedish Saab, which fell from 

30th to 36th, with a 5.3 per cent drop in sales. 

In the SIPRI chart, there is also the growth of the so-called "emerging producers" like Brazil, 

India and Turkey, which grouped 11.1 billion dollars in arms sales, 8.1 per cent more than in 2016. 

Of course, no African company appears in the Top 100, confirming that the continent, with 

the exception of South Africa, remains a net importer in the global arms market. According to the 

most recent data provided by SIPRI, between 2009 and 2018, there was a 6.5 per cent drop in 

arms sales in Africa13. In the same decade, Sub-Saharan states received 25 per cent of total 

shipments of arms destined for the continent. While the top five importing countries of the area 

were: Nigeria, Angola, Sudan, Cameroon and Senegal, which together accounted for 56 per cent 

of the weapons arriving in the macro-region14. 

At the same time, the data collected in a report on the trade in small arms in sub-Saharan 

Africa, published by the Small Arms Survey last December, indicate that between 2013 and 2015: 

Ivory Coast, Malawi, Niger, and Namibia received important shipments of small arms15. 

In the same way, it is also interesting to remember the origin of this military equipment.           

The data show that the sub-Saharan countries that are facing jihadist attacks are buying large 

quantities of weapons from their usual suppliers China, France, Israel, Russia, and the United 

States. In this regard, SIPRI specifies that Russia represent 28 per cent of arms exports to sub-

Saharan Africa in 2014-2018, China 24 per cent, Ukraine 8.3 per cent, the United States 7.1 per 

cent and France 6.1 per cent16. 

These data become even more relevant if we take into consideration the growing role of 

Russia in Africa, which hosted an important economic summit in Moscow at the end of June, 

attended by over a thousand delegates from Africa17. In fact, Russia, in the same way as China 

and the United States, is developing a strategy towards Africa in an attempt to expand its influence 

through diplomatic initiatives and trade, which include bilateral arms sales agreements with 

numerous African states18. 
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There are other important countries to consider, such as Belarus, which until 2017 was 

Sudan's main arms supplier19. Without neglecting Brazil, which in sub-Saharan Africa has secured 

numerous buyers for the EMB 314 Super Tucano, an ultra-light attack aircraft manufactured by 

Embraer. The Brazilian company, since March 2012, has concluded numerous agreements to sell 

the turboprop to the military aviation of Nigeria, Mali, Burkina Faso, Senegal, Angola and 

Mauritania20. 

All this shows that there are more and more countries interested in selling arms to the African 

states, which are trying to expand their influence in the region and make the most profit of the arms 

trade.  

 

                                                           
19  https://belarusdigest.com/story/can-belarus-keep-a-strong-position-on-the-global-arms-markets/ 
20  www.defenseindustrydaily.com/super-tucano-counter-insurgency-plane-makes-inroads-into-africa-07348/ 


